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Tuesday Tipsis a new outreach effort by OGCA. The idea behind Tuesday
Tips is to convey tips, tricks and other helpful information around the area
of research administration. Our goal is to post on (almost every) Tuesdays.
If there is something you would like to see covered on Tuesday Tips email:
UAFGCReATE@alaska.eduFor more Tips visit OGCA website.

Award with Negotiations

What are the most common reasons that an award requires negotiation?

Examples of the most common terms and conditions that require negotiation
include, but are not limited to:
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Provisions that prohibit publication of results of the project
Provisions that require us to assign copyright ownership

Provisions that do not allow the University to own the data from the
project

Provisions that deal with indemnity for the project

Provisions that deal with confidentiality

Provisions that are not consistent with University policies or
procedures

Provisions that are inconsistent with government regulations
Awards that include non -standard patent and/or licensing terms
Awards that fail to include all previously agreed upon elements
Provisions that impose Export Controls

Provisions that impose the Federal Information Security Management
Act (FISMA),

Information Security (IT Security), or Privacy Act

Additional information visit OGAC website




